7125 Murketing 2

CAMEROON GENFERAL CERTIFICATE OF EDUCATION BOARD

{xeneral Certificate of Eduecation Examinstion

JUNE 2014 ADYANCED LEVEL
Subject Title MARKETING
Paper N FAI'ERZ
Subject Code No | 7125

Three hours

Answer any THRER qusstions

All yuestions camry equal marks
Show all the peeliminary steps in your caloulations.
Yeu e pensinded of the necessite fe Lowd Englivh arel orcderly presaiitation 9 VOUE rswers.

] Turn Uhver
B2 25528
s COCER



-
=

1. The shaive of becomiag the macksling rarager of NUTRD C milk Company &4 can he liked oo licrarchy of
b ran metivasion,
Heguired:

fa) With (ke sicd of a dizgram, silusts Avrahern Mislow hicarchy ol hurran nocds inthis given sitiation.
(17 nea rke)

i8] Comsumer's Tuying cholze ol NUTRI— C milk ase Tafluenced by four siajor peyehological

factoms. $late and cxplain tbem. (10 marks)
7. ABC Cumnpany bessd in Lk - Camerson, mannfactures and sells & varicty of consurngr praduocts with new
materialy importad Trom Japan. The rav materials ars deliversd Preee On — Boerd, 1he fintsh produsts ace sold 2ll
cver the nulional taerivory,
Required:
vy st and explain fhe varions mews of ranspartatios saitatle for the above Irznsactions. {6 marks)
bt Fxalain the lerem “Free-Un- Beand”, (2 marks)
fei Chefling four burrisrs o Intermatenal Trade. i marks)
i) Asw marketing slulent, give reasons why & company mrihi b abroad sather than in the home nzidet
{7 marks)
el With the aid of o diggram, show the appropriste chennels of distibation of the oy isaterials
o] 1he finish prodects, (6 marks)
3, RITH Lad 15 o distributor of 0 players, szlling mainly fo specialist reailer of TV s video recurders and sound
entetainrnenl sl e
Tha follawine docament was submimed by the sales menager 0 iz soles leemal thelr annuwl revisw mecting
held at the Moest Canaroes: To'el Busa
Table |2 Docoment on Budgered and Actual Values, _
Flemenl 2007 200 3001
_ Yearl _ Yearl Yeur 3
. A [ A R A E |
| Sales revenucd unit 150 183 o0 | 184 200 190
Rales promul i cost’ unit S | 16 0.5 I | L
Distribution cost/ unit i (] 10 | I 12 | P
Quantity | i 114 103 10 | L0 124
A = Acrual I3 — Budget
liwiore She mestng, the sales manager for West region hed ghecked the posulilion frends tsing mireting
ssepreh ard neded wifly intersst f1at Damenda: Buew, Devila and Yaounde, kad all seperienced an fncreas2 in
popularion beveeen 20404 and 2007, He vasnmcd thet e Ladd coatinued end be alzo consaled the riarketing
revienw for 2008 which showed thal e porcentags of mlults cwning CL's higd inercascd e 10%
Required:
EY ¢ateulite he varience for 2008 and 2004 [Us sales revenue, salss promaticn, and distribulicn ensts.
[ marks)
(b} Suppest reasons why the vermus: for revenue il cost e 25 ditferen, {3 marks)
() Whet e be the preblen (or e sales menagsr god Bis tzam consdering that the resu.ts L
Wast mre s Cvane poaorTy {3 marks)
i What shuuld the sales manager do o cnoouregs s teas? (3 niarks}
[} Expluin the goals and Lesh ol proamation. (4 marks)
[ Lising w diagram, show [z relatinaship betwesn diffusion process and prodluce life eyvele! (< marks)
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4, Clersle Company (2] 15 10 the process of setting a sclling, price foe one ol s standand products X, which has juss
undeceone soms lght medifications In design. The Slleswing, cost data was accuroulated vn b redesiEned
proafuct.

Rlement - Cosl per woit Total
Crrest rmiberinls 1,00
Diectlabowr 4.0
Wariable overheal 70,000 70,00, 00

Fized seling and admiaistmive
X PESES
™I

E LR, 0

Markuy o cover selling and adiministrative expenses anddesived profit, 300 of munufacturinge.

The competitive situation is such that the sclling peize detecnined above would result 12 fur less then 0,000 units
being sold cach wear. On the other hand af a lesser 2elling price, demand mich! be so prea thet the compeny

wiritld be swamped widy ardars.
Atter goime years, the company suddenty disvoversd that the marging they hed beon altaining for many veurs was
o langer ebtainabls becanze of the Tanee chair sepermackesls that bos reduce its market share,

Recpuired:

4.1 (a0
thi
{o}
52 [ah
(hi
(=}

ial)

Defing eos? plas peicing method,

What should S comgany &0 1o eake the cosl plus pricine workable?

Compuoee the selling price using the cosl plus pricing methoc,

What ane the feanres o a go0d sroducl nume?
Explaia three wavs of product ioodilcabion.
Voist thg vsgiin gosl Teclers thol allec! priving.

Anhvize the Manager of Clerete Company on what fo do when the eempetitive positon

el e firm b5 stronge and when it is theestoned.

{3 ({3 k] rLa::l
(3 marks)
{6 marlis)

(4 marks)
(2 murks)
(2 marks)

3 marks)
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